
Featured Agent

Knowledgeable, strategic, and trusted real estate professional



An entrepreneur with a passion for helping 
people, Phillip Booghier entered the real estate 
industry after owning several cafes. “They were 
all located inside office buildings, so during 
the pandemic I found myself with time to pur-
sue another path,” Phillip explains. Always 
interested in real estate, he decided to earn his 
license and hit the ground running. Having 
done his own fix and flips, and designing and 
constructing his own restaurants, Phillip knew 
he could thrive in this field. His 25 year history 

in running his own businesses helped him 
quickly flourish as a REALTOR®, and today it 
has become his main focus. Serving Douglas 
County and surrounding areas, he loves show-
ing people the beauty of this region. “We’re 
south of Denver,” he explains. “We have a very 
different landscape, with ponderosa pine trees, 
rolling hills, and properties with acreage.” 
Phillip has become an expert at all things related 
to buying and selling here, including septic and 
well systems, land, and horse properties.
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A growing portion of his business consists of 
referrals, as Phillip puts his clients’ needs first. 
His goal is to uncover their motivations and get 
to know them on a deeper level. This allows him 
to find what they’re looking for and make the 
transaction as seamless as possible. His buyers 
are guided at every step, with Phillip answer-
ing questions and making sure they know what 
comes next. When it’s time to submit an offer, 
he negotiates on their behalf, getting them 

the best deal possible while also remaining 
competitive. When it comes to his sellers, he 
implements strategic marketing plans to draw 
as much attention as possible to the properties. 
Each approach is customized to the individual 
house, but all of them are advertised on social 
media and through his vast network of con-
nections. “I spend a considerable amount on 
marketing,” he explains. “The details are very 
important to me.” 

Phillip loves that he can combine his vast knowledge 
in design and construction with his love for real estate, 
and help his clients attain their dreams. “I love being 

able to share a wider net of knowledge in these 
transactions, and assist my clients in their goals.” 
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Once the transaction is complete, clients leave 
5-star reviews about their time with Phillip. 
One recently said, “Phillip went above and 
beyond my expectations on absolutely every-
thing he did. I was out of the country while 
he listed and sold my condo. He set up the 

cleaning company, made sure everything was 
in place and removed items from the condo to 
make it less cluttered so it would show better. 
His communication skills are excellent from 
start to finish. He is always one step ahead and 
as a real estate professional myself, I was quite 
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impressed to say the least. There is no one I will 
work with other than Phillip now. I’m very hard 
to impress and I was blown away by how orga-
nized he is and how hard he works. Thank you 
Phil....I greatly appreciated everything!”

When Phillip isn’t helping his clients reach their 
real estate goals, he stays busy with his five restau-
rants, his family and his five acre property. “I 
work around the clock,” he says. He also enjoys 

everything Colorado has to offer, including camp-
ing, hunting, fishing, horseback rides, and golfing. 

Looking towards the future, he plans to start a 
team and expand his reach. Phillip loves that he 
can combine his vast knowledge in design and 
construction with his love for real estate, and help 
his clients attain their dreams. “I love being able 
to share a wider net of knowledge in these transac-
tions, and assist my clients in their goals.” 

 
 

Contact Phillip at 303-961-6956 or email phillip@phillipbooghier.com 
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