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Sherry Bourque got started in real estate 
in 1997 when her kids became school age, 
and over the course of her career span-
ning nearly two and a half decades, she 
has made a name for herself as a Realtor® 
who works hard and truly cares about her 

clients. She serves a large area includ-
ing Northern Massachusetts and Southern 
New Hampshire, and along with her assis-
tant and transaction coordinator provides 
exceptional, personalized customer service 
to a wide range of clients every year.

When it comes to interacting with clients, Sherry makes 
a point of approaching them with patience and 

honesty while keeping herself available to respond 
to them in a timely fashion.
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When it comes to interacting with clients, 
Sherry makes a point of approaching 
them with patience and honesty while 
keeping herself available to respond to 
them in a timely fashion. Sherry takes 
time to get to know each of her clients 
and their unique needs, and she likes to 
keep clients prepared and informed and 
sharing information with them as soon 
as it comes up. “I treat everyone I work 
with the same way I would my own 
family,” Sherry says. “Every problem 
has a solution, and I enjoy helping people 
get through the transaction smoothly.” 

Sherry’s hands-on, thorough approach 
has brought her a lot of success - she has 
built an expansive sphere of influence, 
and she gets about half of her business 
through referrals from satisfied clients.

With more than two decades of experi-
ence, Sherry is a veteran of the industry 
who has overcome every obstacle thrown 
her way. She was the #1 agent in terms 
of residential commissions in New 
Hampshire last year, and has become an 
elite agent in her area. How did she get 
here? “I really just wake up and work 



hard every day,” Sherry says. “I love 
homes and I love helping people, and 
I really couldn’t have found a job that I 
enjoy more.” With the level of firsthand 
knowledge that Sherry has, she is able to 
accomplish any task set before during a 
transaction, and she is an agent you want on 
your side when buying or selling a home.

In terms of marketing, Sherry uses 
professional photography and 3D 
Matterport Tours to highlight the 
strengths of each home, then pushes each 
listing across social media and third-party 
websites to gain maximum exposure 
from prospective buyers. Through open 
houses and her Coming Soon program, 



she is able to reach out to her local com-
munity to generate interest as well. Sherry 
closed $30M in total sales volume across 
80 transactions last year, and hopes to 
continue her production momentum 
moving forward.

In her free time, Sherry enjoys spending 

time outdoors boating and hiking, as 
well as cooking for her family. She is 
heavily involved with multiple groups 
at her local church and the Parent 
Teacher Council at the local school, 
and frequently helps with fundraiser 
events for various local charitable 
organizations. For the future of her 



To contact Sherry Bourque call (978) 852-4147, 
email sherrybourque.remax@gmail.com

or visit www.anewdreamhome4you.com

business, Sherry hopes to grow her team 
responsibly by focusing on adding only 
members to her team who truly care 
about their clients and industry at large, 
and to expanding her reach to bring her 
brand of personalized service to as many 

clients as possible in the years to come. 
If you’re looking for a hard-working, 
compassionate real estate professional 
in Northern Massachusetts or Southern 
New Hampshire, look no further than 
Sherry Bourque!

http://www.anewdreamhome4you.com

