
JAMIE COLE



Before she became a Realtor, Jamie 
Cole became curious about real estate 
after shopping for her first home. When 
her daughter turned two, her curiosity 
got the better of her; in pursuit of flex-
ibility, she left her full-time job with 
benefits and started taking evening 
classes twice a week, and slowly but 
surely learned the basics and started to 
build a working knowledge of the job. 
She got licensed 25 years ago, ended up 
falling in love with the job, especially 
the people, and was a Top Producer 
by the end of her second year. She has 
been hard at work building an impres-
sive career in West Pennsylvania and 
providing top-notch service to residents 
of the area ever since. 

Jamie’s level of expertise sets her apart 
in the competitive world of real estate - 
over the course of two and a half decades, 

Copyright Top Agent Magazine

NICK VLASIDIS

An effective negotiator 
and a wonderful 
teacher, Top Agent 
Jamie Cole is the 
agent you want on 
your side when buying 
or selling a home.



she’s seen it all, and through enthusiasm for 
the work and a drive to learn, she’s gleaned 
a wealth of knowledge about the industry. 
“I believe I am a valuable resource to my 
clients,” Jamie says. “With everything I’ve 
learned, I’m an excellent problem solver, 

and I take the time to educate my clients so 
they’re prepared for what’s coming down 
the pipe during the transaction.” An effec-
tive negotiator and a wonderful teacher, 
Jamie is the agent you want on your side 
when buying or selling a home.
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Patience is a virtue, an adage Jamie adheres 
to when working with clients. She takes the 
time to get to know clients and their specific 
needs, and to explain things to them in a way 
that is easy to digest, while keeping her-
self available to answer any questions they 
may have. “I’m in no hurry. I Love work-
ing with people and helping them find their 

dream home, regardless of the price range,” 
Jamie says. “I’m responsive, I answer every 
phone call, and I never leave anyone in the 
dark.” Almost all of Jamie’s business comes 
from referrals and repeat clients, and it’s no 
surprise considering her gentle, hands-on 
approach to guiding her clients through the 
transaction process.
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In terms of marketing, Jamie uses pro-
fessional photography and drone video to 
highlight the strengths of each home, then 
advertises her listings extensively across 
social media and the MLS so that they 
reach the maximum number of prospec-
tive buyers. Jamie typically closes 40-50 
transactions each year, and is on track to 

surpass that number by a significant mar-
gin in 2021. “With how much work you 
have to put into a career in real estate, you 
have to really enjoy it to last in this busi-
ness,” Jamie says. She loves her job, and 
hopes to continue providing exceptional 
service to as many clients as she can well 
into the future.

Jamie typically closes 40-50 transactions each year, and is 
on track to surpass that number by a significant margin in 
2021. “With how much work you have to put into a career in 
real estate, you have to really enjoy it to last in this business.” 
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In her free time, Jamie enjoys spending time 
with her family, grandchildren, and friends, 
many of whom are past clients. She is pas-
sionate about teaching and training other 
agents to become successful Realtors in their 
own right, and hopes to keep doing what 

she loves most - making buying or selling 
a home easy and stress-free for her clients 
- well into the future. If you’re looking for 
a Realtor in Pennsylvania with experience, 
passion, and integrity, get in touch with 
Jamie Cole today!

 
 

For more information about Jamie Cole
please call at (724) 787-5222  
or her at jamiemcole@remax.net
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