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EMILY ANN MORRIS
When Texans want to get 
away from the city life and 
take in some idyllic scenery, 
Lake Whitney is one of their 
top choices. Its serenity has 
attracted all types of people, 
even those from out of state, 
with many wanting to live 
there full-time. Emily Ann 
Morris and her team help those 

people achieve their real estate dreams. Specializing 
in White Bluff Resort, a gorgeous, secure community 
with views of the lake, Emily has become one of the 
most sought after agents in the area for her exper-
tise and diligence. Around 70 percent of her business 
is made up of referrals from past clients, which she 
directly credits to her strong relationships. 

“We develop a relationship with them and build trust. 
I have one client I’m working with right now that 
I’ve known for 12 years, and we’re now helping them 
upgrade into a bigger home,” Emily explains. “When I 
work with someone, I become their Realtor for life.” A 
team of three, including herself, husband Bill Morris, 
and fellow agent Chris Hicks, they go above and beyond 
expectations. “After working with us, they remember 
our guidance. We don’t let anything go unnoticed, 
we take care of them, even beyond real estate needs. 
I’m truly dedicated to my clients.” For everyone on 
the team, Lake Whitney and the surrounding areas are 
home, and one of their favorite places on Earth. “It’s 
amazing here. I want to help others make this their 
reality every day.” 

Clients love spreading the word about working with 
the team. One recently wrote, “We fell in love with 
White Bluff because of Bill & Emily Morris. The 
house we purchased had been uninhabited for several 
years. The exterior and interior were in disrepair and 
outdated. Bill and Emily helped us every step of the 
way. They not only knew the ins and outs of real estate; 
they knew the key trades people to get in touch with to 

get done what we needed to get done. Today, our lake 
house is a place where our kids and grandkids have 
already built lasting memories.”

When it comes to staying in touch, Emily and the team 
send email newsletters and occasional notes. Emily is 
also a member of the Chamber of Commerce, and loves 
staying involved with the community. After working 
with the team, clients will never forget them, so it’s easy 
to maintain friendships. Not only do they guide their 
buyers through every step of the process, they’re also 
hands on with their sellers, offering the best marketing. 
“We have professional photography and drone footage, 
so we can showcase the views. We also have a popular 
website called lakehomeslakewhitney.com which has 
been viewed over 40 million times.” 

During any free time, Emily is outside riding horses, 
giving lessons or gardening. She also loves planning 
the future of her business. “We want to get more into 
marketing, and have a presence on more websites. But 
ultimately we just want to keep growing, while still 
offering the same great service to our clients.” 

For more information about Emily Ann Morris, 
please call 214-205-7374,   

email emilyanncarter@gmail.com,  
or visit www.lakehomeslakewhitney.com
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