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Natasha Simon didn’t intend to become a Top 
Agent. Originally an engineer for a Fortune 
500 company, her husband was a loan officer, 
and through him she saw the excitement of the 
real estate industry first hand. He urged her to 
take the plunge, but she was reluctant. “I didn’t 
want to go back to school!” she recalls. “I have 
an Associates in Business, I have a Bachelors 
in Computer Information Systems and I have 

a Masters in Computer Science. That’s a lot 
of school already.” But the draw of real estate 
was too much, and Natasha was soon helping 
her husband’s clients just as a hobby. Finally, 
in 2012 he convinced her to get her license 
and she quickly passed her exam the first time, 
becoming a REALTOR® after having years of 
unofficial experience. 

That experience, combined with her business 
and computer science backgrounds, makes 
Natasha a boon to her clients west of Houston, 
Texas. “I make everything as efficient as pos-
sible,” she says. “You have to get from point 
A to point B with minimal bloodshed. I’m a 
waymaker, and all of my people close. I always 
joke with my clients, ‘The only reason you 
won’t close is if you decide you don’t want to 
anymore.’”
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“I make everything as 
efficient as possible— 
You have to get from  
point A to point B with 
minimal bloodshed. I’m  
a waymaker, and all of  
my people close. I always 
joke with my clients, ‘The 
only reason you won’t 
close is if you decide you 
don’t want to anymore.’”



Being a waymaker means perseverance, 
something Natasha knows well. In high 
school she was a benchwarmer on the bas-
ketball team, but she kept working and grew 
to become one of Houston’s top three point 
shooters. When she went to grad school for 

Computer Science Natasha was initially over-
whelmed - “I cried through my first semester, 
it was like Latin to me,” she says - but she 
stuck with it and did the work. “I ended up 
graduating second in my class with a 3.875 
GPA,” she says.
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Natasha has always been an underdog, and 
that’s why she’s drawn to other underdogs. She 
mentors young people from her husband’s old 
neighborhood, Kashmere Gardens in Houston. 
“I want to show these kids how to kick butt 
with perseverance,” she says. “And now some 
of them are interested in being REALTORS®.”

That underdog quality continues to this day; 
Natasha has been a huge success as a REAL-
TOR®… while working a second career as an 
engineer. Even working two careers she was 
able to close over 50 deals in 2018, all while 
still being a Supermom. But in October she 
decided to focus fully on real estate.
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“I have four kids and a husband,” she said. 
“The two careers were wearing on me. I knew 
God would give me a sign when it was time 
to quit engineering… and within two weeks of 
quitting I had 13 contracts. If ever there was a 
sign, that was one!”

When you hear a top agent say “they do num-
bers”, you automatically assume they are 
speaking of sales volume. When Natasha says 
“she does numbers”, she is referencing the thou-
sands of dollars she saves buyers and sellers on 
every deal. Her analytic background in engineer-
ing as well as her knowledge of the mortgage 
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industry and her innate perseverance gives her a 
fierce advantage and makes her unstoppable.

With her real estate career ramping up to the next 
level, Natasha looks towards the future. She’s 
building a team to support her - and who she 
can support. “My vision is to be able to employ 
people who never would otherwise have this 
opportunity,” she says.”I want to enable people 
to accomplish the things I have accomplished, 

and to share my success. Sharing success makes 
my heart happy. The truth is that I just love to 
help people.”

On every transaction she gives her clients cour-
age, faith and strength to endure the many 
obstacles of closing on their home. She always 
asks them “Do you pray?” Of course the answer 
is “Yes”. Then she says “If you pray, don’t worry 
and if you worry don’t pray.”

https://business.facebook.com/brandiprattrealtor/

 
 
 To find out more about Natasha Simon,  

visit www.natashasimonrealtor.com,  
call 281-804-1720 or email  
natasha.the.txrealtor@gmail.com
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