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Blaine Larsen, Associate Broker at KW Legacy 
Keller Williams Realty and lead of the Larsen 
Realty Group in Layton, Utah is a rarity among 
real estate professionals. Committed solely to 
providing an exceptional customer experience, 
he truly places his client’s needs front and center 
in every transaction. Courteous, knowledge-
able, and possessing an impressive work ethic, 
Blaine and Larsen Realty Group were named as 
the number one team in their office for 2017, 
an impressive feat when one considers the high 
caliber of the agents working at KW Legacy.

Blaine began his career in real estate in 2005, 
working for a number of other brokerages 
before settling in comfortable at his current 
company in 2016, where he immediately distin-
guished himself as a top producer. An advocate 
for his many grateful clients, Blaine focuses on 
providing an exceptional experience for them. 
“I’ve always been someone who is willing to 
work 24/7, and answer any questions my clients 
might have,” he explains, “and therefore my cli-
ents feel comfortable with me and that translates 
into a lot of referral business.” At least eighty 
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percent of Blaine’s business is based on these 
referrals from satisfied customers, an impres-
sive accomplishment by any measure.

If one needs any proof that Blaine goes above 
and beyond for his clients, one needs to look no 
further than the wealth of glowing testimonials 
he has received on Zillow.com, on which site he 
is a Premier Agent with a perfect overall five-
star rating. While every review enthusiastically 
endorses Blaine and his team, this one stands 
out, perfectly illustrating the highly-personal-

ized service Blaine provides: “Being first-time 
home buyers, my husband and I didn’t know 
what to expect. In the beginning, we weren’t 
even sure what exactly we were looking for. 
Blaine was very patient with us and willing to 
show us many homes over the course of months 
until we found the perfect one. He is very 
knowledgeable and made what could have eas-
ily been an overwhelming process seem very 
simple. What most impressed us though, was 
his ability to make us feel like we were the only 
clients he had.”
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Blaine’s reputation for being hands-on and 
extremely thorough precedes him, particularly 
when it comes to marketing his listings. “We 
will make multiple trips to the property to help 
with the staging aspect because that’s just key 
in this industry when it comes to getting top 
dollar,” says Blaine. “I’ve literally made tens 
of thousands of dollars for my clients by sim-
ply asking them to do minimal work, spending 
a minimum amount of money.” Blaine also 
utilizes a multi-pronged, cutting edge online 

approach as well, using the internet and social 
media to great effect, ensuring that his prop-
erties are seen by as many potential buyers as 
possible. He also uses professional photog-
raphy and video – including drone footage 
– exclusively.

When asked what he enjoys most about what 
he does, Blaine points to the ability to pro-
vide his clients with expert guidance, whether 
it’s a buyer or seller he is working with. “I 
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enjoy advising them, and making sure they are 
aware of all the options available to them,” he 
enthuses. “I want to make sure they make the 
best decision moving forward, as it’s a huge 
financial investment and I want to make sure 
they are making the right one for them.”

Blaine is also committed to working for the 
betterment of his community, and to that end 
he formed his own charity, which provides 
support to local charitable causes. His focus is 
making sure monies go directly to the cause he 
is currently supporting, and he loves to keep 
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his focus right in his back yard, i.e. his commu-
nity. His current charitable endeavor is his support 
of a local young man who is battling Batten’s 
disease, so any money he is donating or time vol-
unteered has gone to help Chase the Cure. “This 
one just touches me and is close to home,” he 
says, “and we need to get more people on board 
to help support it.”

Blaine’s plans for the future includes growing 
his exceptional team, while sacrificing none of 
the amazing service that has become his calling 
card. “I want to make sure I deliver the same 
phenomenal experience every single time I do a 
transaction,” he says. “I want to make sure every 
transaction proceeds smoothly and that every cli-
ent has a great experience.”

 
 

For more information about Blaine Larsen,  
call 801-452-5413 or email BlaineDLarsen@kw.com


