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Dominique Duque had always been  
interested in the real estate business, but  
with a successful career in sales and 
marketing, where she worked with some 
of the world’s most prestigious media  
companies and brands, it was never 
something she thought she would pursue.  
It wasn’t until she had her first child that 
she really considered taking the leap  
and becoming a REALTOR®. Her diverse  
background ended up being the perfect 
springboard to launching a career as an 
agent. With over 200 closed transactions 
and nine years in the business, Domi-
nique is now one of the most in demand 
agents working in Miami. 

A lifelong resident of the city, Dominique has been with 
EWM Realty International, South Florida’s #1 Luxury  
Brokerage since the start of her career. After meeting with 
all major Brokerage firms in Miami, she was attracted  
to the company who shared her core values: integrity,  
honesty, and where the client is always top priority. Within  
6 months of joining EWM she was the first agent asked 
to join the prestigious Riley Smith Group one of the most 
successful real estate teams in Miami, and one of the top 
teams at EWM. 

Dominique’s personal approach to sales combined with 
her strong work ethic, have been a valuable asset to the 
team, and are the qualities that are largely responsible for 
her incredibly high repeat and referral business percent-
age. “Real estate is about knowledge of the market, strong 
negotiation skills, experience, trust and providing good 
service to your clients. My clients quickly realize that I 
truly care about them. From the day we begin our process, 
I tell them that we are a team. It’s about working together  
to reach the finish line. At the end of the transaction, I 
love knowing that I not only met their goal, but I exceeded  
their expectations. Buying or selling your home can be 
an emotional and stressful process, part my job is to ease 
stress for my clients, and make the process as simple as 
possible.”

With her background in branding and marketing, it’s no 
surprise that Dominique has a strong internet presence,  
using social media to not only promote herself and her  
listings, but to maintain relationships with her clients as  
well. “I studied internet marketing, so I have an in-
depth knowledge of the process and fully recognize the 

importance of maintaining a great pres-
ence online. Everything we do here is 
a combination of traditional and more 
tech savvy approaches. We stay in touch 
with past clients through phones calls,  
mailings, emails as well as on Face-
book, so I can see what they’re up to and 
they can see what I’m doing. The same 
comprehensive approach is taken with  
promoting our listings, email blasts, 
mailing high quality brochures, and  
pre-marketing to the more than 900 
agents at our company and across  
Miami. It’s truly a company-wide & 
team effort to give all listings maximum 
exposure. Marketing a listing is one of 
the things I enjoy most.” 

Dominique couldn’t be happier with her decision to take a 
chance on a new career nine years ago. Not only does real 
estate utilize all of her talents, but it truly has become her 
passion. “I love everything about what I do. Working with 
sellers I get to really apply my marketing skills and create 
an individual plan for every property, which I truly enjoy. 
And on the buyer’s’ side, setting out the plan about how 
we’re going to reach the goal together. Looking at houses,  
finding the home that perfectly fits their needs, and then  
executing the contract seamlessly for them- is something 
I’m proud of. Being knowledgeable about the whole process  
is what sets the good REALTORS® apart from the rest. And 
once the transaction is complete, seeing my client’s happy 
faces is my favorite part. It’s a gratifying experience.”
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To learn more about Dominique Duque  
call 1-305-766-7666, visit www.RileySmithGroup.com 

or email dominique@rileysmithgroup.com


